Safe Harbor

Certain statements mentioned in this presentation concerning our future growth prospects are forward-looking
statements regarding our future business expectations and are based on reasonable expectations of the
management, which involves a number of risks, and uncertainties that could cause actual results to differ
materially from those in such forward-looking statements. The risks and uncertainties relating to these statements
include, but are not limited to, risks and uncertainties regarding fluctuations in our earnings, revenue and profits,
our ability to generate and manage growth, intense competition in IT services, wage increases in India, our ability
to attract and retain highly skilled professionals, our ability to manage our international operations, reduced
demand for technology in our key focus areas, withdrawal of fiscal governmental incentives, political instability,
war, legal restrictions on raising capital or acquiring companies, and general economic conditions affecting our
business and industry. We may, from time to time, make additional written and oral forward-looking statements.
We do not undertake to update any forward-looking statements that may be made from time to time by us or on

our behalf, unless required under the law.
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Consumption Patterns are Changing

Agility with Resilience — CUSIONIST C ST — Cost Takeout

Huge Impact on IT Consumption Customers Driving Disruption Self Funding Transformation

Implications

Changing Tech Consumption Trends

Demand for enéto-end solutions that

‘ : LowCapE uick Need for
Impact both business and technology ol Q

migration to Response Simplification

XaaS Times of Core
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Shift in Technology Consumption

Global ITS market
US$ billion CAGR (2018-22E)

582
539 553 561 571 -—
2018 2019 (E) 2020 (E) 2021 (E) 2022 (E)
20.0%
16.4%
15.0%
10.0%
5.0%
1.7% 1.9% 1.5%
oo 1N I -
Global IT services Digital L. Applications Infrastructure
-3.0%
Source: Everest Group (2019) -5.0%
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Our Numbers tell the Story: Consistency and Transformation

310 -
300 A
290 -
280 -
2101 60
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250 4 CAGR ot
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240 - 235 237 , 931
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Q4 Q1 QL Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3{Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 QI Q2
GXB@BXT BXYS XYS XYE XY XG0 XG0 XE0 XA6 XEG XEG XEG XEG XNAO XA X0 XNAd Xid XidXidXiowaed wo

Company Revenue in USD $M at average USD/INR rate for the respective quarters

* Transition Year 5 months ad;.
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Continued growth in Banking and Emerging Verticals

Corporate Banking

Investment Banking

Emerging Vertical Split

BCM Vertical Split

305

Wealth Management & Brokerage

Consumer Banking

_ _ 30.1%
Emerging Industries

ITCE

14.1%
Insurance

Mortgage

Q2’18 Q2’19 Q2’20

Others

[ ' ' Logistics &
Emerging Vertical Growth Split ogistics

Transportation

Emerging Verticals Q-o-Q Growth over Q1°20 * Healthcare &
16.0%
Logistics & Transportation 6.6% Pharma S0
Manufacturing 3.3%

Healthcare & Pharma 2.6% Manufacturing

* CompanyRevenue in USD $M at average USD/INR rate for the respective quarters
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Direct Core Business has been consistently delivering strong growth

CAGR
16%YoY growth in H1 FY20 CQGR (3.6%)

170 175

138

133
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Q1’17 Q2’17 Q3’17 Q4’17 Q1’18 Q2’18 Q3’18 Q4’18 Q1’19 Q2’19 Q3’19 Q4’19 Q1’20 Q2’20

Revenue reported is in USD @ Avg USD INR Ex. Rates

Consistency: Growth across the Board

Year on Year $ Revenue Growth o _ _ _
15.7% 16.0% A Double digit growth in Strategic Accounts Y-o-Y in Q2’20

12.4%

A ~80% of deals won came from new gen areas in FY’19 and H1’20

A H1> 20 New Clients growth > 80%
>50% YoY

9.3%

FY17 FY18 FY19 H1'20
B Strategic & New Clients gl Blackstone
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Direct Growth is Powered by Our Three Pillars

New Gen CAGR

__(+32%)
— c51 %6 650

—

A 8 Handpicked World Class

0 aﬁlﬁc Leading with Next Gen

_ Technology Portfolios
M Portfolio New Gen
Traditional A Bringing the “T” back into IT
2017 2018 2019 H1'20 A *
TCV win $ Mn 6 (XBwo Al1 OAI EUAA

Proactive Reactive

A Institutionalized early
engagement sales process
and robust account planning

H1'20 325 Mn

@ Catching deals upstream, TV
e proactively Wins
FY’19 616 Mn

In proactive pursuits with next gen solutions, win rate is 49%

OrganizedAsTribes/ Squads ToCutDown Silos,BoostAgility And Innovation

o ir7a

e g Next Gen Engagement [ZAY]  Design Thi”kingg Solution Studio @ Next Lab/Next STEP
Model
[ ]
@ Sparkle @ Hackathons & POCs 5  Talent Next
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New Client Wins have fueled growth in Direct Core

(+87.0% !

Q3 Q4 Ql Q2 Q3 Q4 Ql Q2
§Xi 8Xi 8Xi dwe Bdwo

Q1 Q2 ( ( (
XK 6XnK B8 Xi

0Xnn 0Xn
New Clients Added @ @ @ @ @ @ @ @

Revenue and Growth numbers in $
11/15/2019
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DXC Relationship Transformation delivering results

Revenue Trend over last 18 gtrs. in $ Mn
CAGR

CAGR T
—(11.9%)—

Q116 Q2-16 Q316 Q416 Q117 Q217 Q317 Q417 Q118 Q218 Q318 Q4-18 Q119 Q219 Q319 Q419 Q120 Q2-20

Business Shift Geographical Penetration
App Services GTM / RoWz
Solution Partner Europe / UKI,
APAC

Service Transformation
Americas

Outsourcing
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Strong Earnings Growth and Optimal Cash Strategy to maximize shareholder value

Improving operating margin

15.5%17%

15 19 16.1%
. 0
13.3%  12.8% 14.6%
FY15 FY16 FY17 FY18 FY19
* FY20 Gz FY20 Guidance
Consistent free cash flow generation
Free cash flows million) 138 73
112 115 109 131
FY15 FY16 FY17 FY18 FY19 YTD FY20
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Strong growth in EPS

56.1
42.7
37.7
32.1 301
FY15 FY16 FY17 FY18 FY19
YoY % -6.3% 25.3% 13.5% 31.4%

Track record of healthy Dividends

Dividend PayoutDPS including tax / EPS before exceptional items)

70%

60% 5306 56% 58%

FY15 FY16 FY17 FY18

Returned $ 314 Mn through buyback in FY18 & FY19

FY19

11/15/2019
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Core Investment Thesis : H1 FY20 Execution Update

1. Accelerate Direct Core Consistently outgrow the market
A Farming Strategic Accounts
A New Client Acquisition (NCA)
A Continue momentum in BX channel

Strong growth of 16.0% YpY
NCAgrew 80+ % and BX grew 50+ %

Continued momentum in Deal wins: YTD T(
wins of $325M: Nexzen Services at 79%

________________________________________________________

2. Strategic Partnership with DXC/HP Continuous transformation in relationship #1171 OEOOAT O OANOAIT OE
A Applications Partnership Growth |\ $revenue CAGR of 19.3%
A Expand Vertical and Geographic Footprint '\ Solutions Partner: 58% revenue from Senyi
A Increase Service Transformation Participation . OOAT O Of AGETT ET 1

3. Continued focus oMargin optimization to fuel Growth (EBIT 15.5%17%)

. . : .. i Continued progress in implementation ofi
4. Investment Capability building : Talent Next, Next Labs and inorganic-taigk ' Next Labs and Talent Next Programs

Completed acquisition StelligentE T & 9

________________________________________________________

5. Strong Cash flow Generatiorand Optimal Cash Strategyto maximize ' Strong Free cash flow generation of $73M
shareholder value L (X6woh #AOE AAI AT AA

c 01 OO0 AEOEAAT A PAUIT OO 1T £ Ina-
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