) Mphasis

The Next Applied

Coverage Report

Mphasis grows 16.5% in Q1
August 05, 2021




Print

Business Standard

‘Focus on prioritising growth in directbiz’

Blackstone-backed IT services player Mphasis on Friday reported a stellar Q1FY22. The
company reported revenue growth in its direct business of 9.8% QoQ and 32.5 per cent
YoY in constant currency. NITIN RAKESH, executive director and CEO, Mphasis, speaks
with Shivani Shinde on growth drivers, demand scenario in direct business, and supply

side concerns. Edited excerpts:

What have been the growth drivers for
Q1numbers and how do you think
FY22 growthwill pan out?

This hasbeen astellar quarter forus.
Ourdirect business grew 32.5 per cent
YoY, the highest ever. We areseeing
growth fromacross clients, verticals,
and geographies. The top-fiveaccounts

Qlsetsusonastrongstartofthe
financial year, which meansyou get the
run rate benefit for the remainder of the
year. For us, directbusiness will have
market leading growth business for
FY22. Prioritisinggrowthin thedirect
businesswill be our focus.

havegrownat17percentandtotaltop- | Howmuch of this growthis
10 accounts grew 24 per cent YoY. sustainable, especially when you see
Directbusinessis competition from other
growing very well —it’sthe players?
fourth quarterinarowwith Anumberoftrendsweare
double-digit growth. Our talkingaboutare not new.
bankingvertical hasgrown Like customer-focused tech,
inthe20 percentrangein personalisation needs,
thelast four quarters. Hi- w application of agile, and the
techbusinessisgrowingin ~ Executive director  shift to cloud. The pandemic
triple-digit per cent.In & CE0, Mphasis accelerated this. Many of
Europe, the growth was 30 ourclientswho weresitting

percent. Alarge partofthe growthis
alsoled byapplication transformation
business, which iswhere we are seeing
significant uptick of new platforms,
migration and modernization using
cloud platforms, etc. Overthe $1.1-
billion TCV wins we announced for
FY21,in Q1 we had a total TCV of $505
million.

onthefenceare propelled totake
decisions because thereis no choice
buttoembrace thistechnology shift as
businesses moved from being omni-
channel todigital. Havingsaid that,
fromaclient’s perspective thisshift is
nottrivial. They have been using tech
inacertain way for 30-40 yearsand
overnight they cannot make thisshift

inoneortwoquarters. Thiswillbea
multi-yeartech transformation
initiative cycle. Weareinatech spend
super cycleand notevery vendor will
beableto capture thisgrowth.Ialso
believe people/companies who built
theirbusinessaround infrastructure
capex, orinfrastructure management
servicessegment, will seeanadverse
impactbecause thatspend ismoving
away from on-premiseto cloud.
Companies who made investments
earlyon and are prepared to hand-hold
clientsin their migration stand to gain.
Inourowninstance, ourdirect
business hasgrown 32percentona

constant currency basis, itis2xofthe
next best growth thatindustry peers
havereported. Clearly, we are gaining
from the market shift.

Attritionisanindustryissue, howis
Mphasis balancing supply and
demand scenarios?

Ourindustry thrivesbecausethereisa
dearth oftalent in global markets. We
havetocontinueto find the supply
funnel to fuel thisdemand. We have to
doalmosteverything to manage supply
sideissuesthatinclude, hiring from
campuses, reskilling, lateral
recruitment and opening new centres.
Rather, we have been expandinginto
newer geographies, too. Weidentified
five new markets for talent growth,
soweexpanded into Taiwan, Costa
Rica, Mexico, Estonia, and Canada.

Last quarter, you had mentioned that
thenewsetofinvestors will open
doors for new engagements. Any new
update onthat?

Itisstill tooearly for thatstrategy to
work out. This quarter is more of the
broad-based growth we are seeingin
our geographies and verticals.
However, wedohaveateamand
strategy and have decentactivity
inthe pipeline. There will besome
development, but thereis nothing at
presenttoshare.
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Mphasis grows
16.5% In Q1

Bengaluru: IT services pro-
vider Mphasis reported a
16.3% growth in constant cur-
rency in the first quarter. Se-
guentially, revenue was up
5.9%, ahead of analyst expec-
tations. These numbers are
similar to those of Mphasis's
larger counterparts TCS and
Infosys. On a reported basis,
revenue wasup16% toRs 2,690
crore. Net profit was up 23.5%
toRs339crore. Tnn
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Mphasis Shares
Jump to Record High
on Strong Q1 Results

Our Bureau

Pune: Shares of Mphasis rose to
an all-time high on Friday, after the
mid-size IT services firm reported
a 23.5% increase in net profit and
new deal wins of $505 million (abo-
ut ©3,760 crore) in its direct busi-
ness in the first quarter.

Shares of the Bengaluru-based

company ended 5.39%

higher ate2,526.050nthe

BSE on Friday, after ri-

sing toahighof ©2,602.35
earlier in the day. The benchmark
Sensex rose0.26%.

The company late on Thursday
reported a net profit of ¥339.7 crore
for thequarter ended June 30.

Revenues grew 16.1% to $363 mil-
lion. The firm’s direct revenue sto-
od at $323 million, growing 32.5%
excluding currency fluctuations
from the year-ago period. This in-
cluded a $250-million deal with a
UK client in the banking, financial
services and insurance segment.
Revenue through the DXC channel
fell 48.7% Inconstant currency.
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Mphasis April-June consolidated PAT
rises 7% on quarter to Rs 340 crore

Mphasis Ltd's consolidated net profit for the June quarter rose
7.2% sequentially to 3.4 bln rupees. Revenue from operations
for the quarter rose 6.6% to 26.91 bIn rupees. On a year-on-
year basis, the net profit rose 23.5% and revenue rose 17.6%.
The company's other income rose to 467.12 min rupees from
325.93 min rupees a quarter ago.
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